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Welcome to my seasonal newsletter – a very brief update 
on things that I find or create that may be of interest to 
you. For winter 2024, I have two updates:

First I have been thinking a lot about verbal communication and there are two 
topics that have come up quite a bit in my sessions: 

Direct vs. indirect communication

A person uses direct communication when they say explicitly and plainly what they are thinking 
or what they want you to do. 

For example: “Can you go to the store to buy 2% milk?” 
This tells you (the listener) that the person wants to know if you can go to the store and buy the 
milk.

A person uses indirect communication when they do not explicitly or plainly say what they are 
thinking or want you to do. Rather, they use gestures, body language, and tone of voice to 
provide cues to what they want. 

For example: ”We are out of 2% milk.”
This only tells you that there is no more milk. Yet, there is the indirect (and unspoken) query 
that asks, “who is going to get more milk?”

This can lead to challenges because some neurodivergent thinkers do not “hear” the indirect 
query AND many neurotypical people use indirect communication to make requests.  This can 
lead to confusion, distress, and conflict!

Correct versus Right

Another area that can lead to conflict for neurodivergent folks is the difference between being 
right and being correct

Thought experiment: Have you ever had to do a forced choice test where you are only allowed 
to pick one answer? For example:

I prefer the theater over museums True      False

How would you answer this question? 
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One person may struggle to answer this question because there is not enough information. For 
example, what type of theatre? Is it a stage play, musical theatre, or the cinema? And what type of 
museum is it? Cars, airplanes, gopher museum?

There are too many unknowns to provide a confident answer.

Another person may more easily pick an answer based on their own law of averages. That is, in general, 
they would think to themselves, ’I like theatre this much (say 30% because they assume its stage 
theatre) and I like museums this much (say 60% because they are thinking of the dinosaur museum they 
went to). Based on this process, they would pick …. Museum because of their average experience of 
the examples they picked to represent each category. 

Who does this and what are these patterns called?

Read more here: https://www.sacreypsychology.com/post/communicating-being-direct-and-correct

My website also contains other topics that may be of interest to you:

https://www.sacreypsychology.com/nd-information
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